４－４　条件交渉
１　定型パターンの表現
価格交渉
◇Could you give us a discount?

◇Could you give us a more competitive price?

◇Can you lower the price a little?

◇We are ready to purchase from you if you reduce your price by 10%. 

決済方法の交渉
◇Could you change the payment terms from T/T 30 days to T/T 60 days?

◇We would like you to change the conditions of payment from L/C to D/A.

出荷条件の交渉
◇Please kindly change delivery terms from FOB to FCA.

◇We would like to change the terms for delivery from CIF to CIP.

輸送手段の交渉
◇Please dispatch our order by air freight collect.

◇We would like you to send 100 pieces by sea and the rest by air.

◇How much cost difference is there between sea freight and air freight?

納期の交渉
◇Is it possible to expedite the delivery date?

◇Could you move up the delivery date?

◇Could you advance the delivery date to March 1?

◇Can you meet the deadline without fail?

◇We need the products as soon as possible.

２　値下げの交渉のEメール
Dear Mr. Jackson,

Thank you for your quotation of March 1, 2015. 

We carefully reviewed your business terms and found that your quoted price is a little higher than we expected. Could you reduce the price by 5%? 

If you could accept our offer, we would be pleased to place an order with you immediately.  

We await your reply at your earliest convenience.

Sincerely,

Bobby Taylor

言い換え表現
１．In checking your terms and conditions carefully, we found that …

２．We would like to ask if you could allow a 5% discount.

３．If you could comply with our request, we are ready to place an order with you. 

発展表現
１．Your discount rate is rather small compared to that of your competitors. 

２．We have not decided to place a firm order yet because your quotation is a little higher than other competitive products. 

３．Your favorable reply would prompt us to place an order.

４．It would be difficult for us to place an order with this price.

単語に注目
１．The contract terms are subject to change. 

２．In terms of the price, it might be too expensive. 

３．I would like to introduce basic business terms to beginners. 

